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This brochure provides information about the qicdifons and business practices of Auxier Asset ddament
LLC. Please contact J. Jeffrey Auxier, Presidéntpu have any questions about the contents aflthbchure.
The information in this brochure has not been appdoor verified by any governmental authority.

Additional information about Auxier Asset ManagemehlLC is available on the Internet at
www.adviserinfo.sec.gov. You can search this Bijtea unique identifying number, known as a CRD nemb
The CRD number for Auxier Asset Management LLCQ034980.

Auxier Asset Management LLC is a Registered Investidviser under the Investment Adviser's Act 8#Q.
Registration does not imply a certain level of lskiltraining.
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Advisory Services and Fees

Auxier Asset Management LLC was established in 1998 in Tualatin, a suburb of Portland, Oregorhe T
firm is owned by JA Holdings, Inc. J. Jeffrey Aaxiowns 100% of JA Holdings, Inc.

The Adviser provides investment supervisory sessiae defined in the Investment Adviser's Act of A.9@n
occasion, the Adviser may act as Investment Advissituations where either: the individual neetithe client
are not considered, the management services prbaigenot continuous, or the Adviser manages omplgriaon
of the client’s total portfolio based upon specifibjectives determined with the client. Over 99%ctaial
advisory billings are attributable to investmentpawisory services. The Adviser also provides pamsi
consulting to certain advisory clients in which gpecific terms are agreed upon beforehand. Less 1B of
total advisory billings are attributable to pensimsulting activities. The Adviser manages pritpaquity
and balanced accounts using a value-oriented aiproaAsset allocation decisions are based upomitclie
objectives and value rather than economic foreca§tients may impose restrictions on investingcartain
securities or types of securities. It is the dlemesponsibility to advise the Adviser of thesstrictions as
applicable.

As of December 31, 2009, the Adviser managed $3#fbmin assets, over $282 million on a discretion
basis and just under $87 million on a non-discretiy basis.

The Adviser issues quarterly update letters tntdieprospective clients, consultants and busiaedsfinancial
media. These newsletters address the Adviser&stment strategies, views of the current and hicstomarket,
and economic conditions. Letters may also disspssific securities or industry sectors.

Advisory Fees

For equity and fixed income portfolios, the Advisdrasic fee schedule will be:

1.50% on the first $500,000 in market value
1.25% on the next $500,000 in market value
1.00% on the excess over $1,000,000 in markeeval

For mutual fund portfolios, the Adviser will chard®% of the market value of the account.
For fixed income portfolios, the Adviser will cha&dgb0% of the market value of the account.
For other services such as pension consultingitiviser may charge a per-project rate.

All fees may be negotiated based upon the accimtand services provided. The market value osbbald
and related accounts may be aggregated for feeopeisp In limited situations and for certain “Qfied
Investors” (as defined in Advisors Act Rule 205a3)erformance based fee may be negotiated.

Rates are subject to change from time to time @Bfbdays written notice to the Client.

Clients may choose to have their fees deducted fh@in portfolio or pay by check. Fees for the isdv's
services are payable quarterly and deducted innadvbased upon the market value of the accouhearid of
the previous calendar quarter. The initial valuatof the account is determined by the Advisemagption.
Fees will be pro-rated for new accounts and tertitigaccounts.



Other Types of Fees or Expenses

Fees that Clients may pay in connection with Advgseervices may include, but are not limited tookerage

commissions, negotiated at institutional rates,civigenerally range from .03¢ per share to .06¢&pare with a
$20 minimum, prime broker administrative fees raggfrom zero to 2.5 basis points per year, primekér

trade away charges of $20-25 per transaction, #ret fees (i.e. margin interest, checking-relatearges, wire
transfer fees, annual custodial fees, terminatas for retirement accounts, mutual fund expendelgase refer
to pages 8-9 in this brochure, which discuss bregein greater detail.

Refund of Fees upon Termination

Clients will enter into written contracts with tialviser to receive advisory services for an initedm of one
year, and will be automatically extended from yiayear unless terminated. A client may termireat®ntract
for any reason at any time upon written notice.a lflient terminates the written contract withinefibusiness
days of execution, any fees paid by the client bdlfully refunded and no further fees will be dutthe client
terminates the written contract before the inibak-year has passed, with the exception of thedayegrace
period, a termination fee of 2% of the portfoliduamay be assessed, based upon the value of ttielipoon
the day the written termination notice is receivekhereafter, if the contract is terminated aftepuarterly fee
has been paid out, but before the services fogtiater have been fully performed, the Adviser wefiund to
the client a pro rata portion of that quarter’s. f8ée pro rata portion of the refund will be cadétad as follows:

Number of days in quarter terminated frothday of quarter until day the written terminatiostine is
received
Divided by
Number of total days in full quarter terminated
Multiplied by
Applicable Advisory fees prepaid for terminated iqeia
Equals
Refund

This refund amount will be adjusted for the fiverdaace period noted above as well as for the teatiun fee
noted above if the written contract is terminatedbbe the initial one-year period. The clientgifalified for a
refund due to termination of the written contraxaeds only to provide written notice of terminattorAdviser.

Types of Clients

The Adviser generally provides investment adviceindividuals, investment companies, pension anditpro
sharing plans, trusts, estates or charitable orgdons as well as corporations or business estdtber than
those listed above. The minimum account size jJ8@&2000. The Adviser has the ability to waive ithieimum
size requirement at the discretion of J. JeffreyiAy President of the Adviser.

Typesof Investments

The Adviser generally offers investment advice guiEy Securities, including exchange-listed se@sitover-
the-counter securities and foreign issues, Warr&ugporate debt securities, Commercial paper,ddrtates
Government Securities, and Options contracts oargexs. Occasionally the Adviser offers investinadvice
on interests in partnerships investing in realtesta



Methods of Analysis, Sour ces of Information and I nvestment Strategies
Securities Analysis

The Adviser relies primarily on fundamental finaalcanalysis in making investment decisions. Theigel’'s
decisions are based upon conventional financiaemst@nt analysis and measures of value such asediid
yields, price to earnings, price to sales, andeptic cash flow ratios. The Adviser uses informatabtained
from annual reports, prospectuses, SEC filingssgreleases, financial newspapers such as The Stfekt
Journaland Barron’sand numerous magazines, trade journals and odspwaterials prepared by others.

I nvestment Strategies

The Adviser evaluates domestic and internationahpgamies traded on the major exchanges using a-value
oriented approach with client objectives and losigrt growth in mind. The Adviser monitors the opieg
fundamentals of the companies held in clients’ fptids. The Adviser researches to find compelling,
undervalued companies that ideally exhibit the ofwlhg attributes: strong or improving fundamentals,
consistency in operating results, a substantiabathge over competition (strong franchise), a destnated
ability to earn high rates of return on capitalderstandable products, honest, competent sharefmigated
management, and intelligent capital allocation gefi. The investment candidates are then screemed t
determine what price represents good value withrislvand above average returns. The Adviser vefiegally
diversify a portfolio with 35 to 55 positions, witin ideal maximum 10% of portfolio value in any gusition,

to minimize risk. Companies may be held indefiyité operating fundamentals continue to improvel dhe
price is reasonable.

The Adviser primarily manages equity and balanaaants using a value-oriented approach. Assetatibn
decisions are based upon client objectives ancevalther than upon economic forecasts.

In the fixed income component of balanced portilithe Adviser will seek to identify improving sitions
where credit quality will be upgraded. Upgradeéddr quality coupled with coupon income can lead to
significantly lower risk than is assumed with then@rship of equities.

Upon request, the Adviser will structure a ladddsedd portfolio for a client, where interest paytseand bond
maturities occur systematically over a predeterchiperiod of time.

Risk of Loss

Investing in securities involves a risk of losstthdvisory clients should be prepared to bearyolf are not
prepared to bear the risk of loss, the Adviser\@smty services are not suitable for you.

Cash Balances
The Adviser may hold all or a portion of its assietanoney market instruments depending on the adyis

client’s objectives as well as other conditionst timay make it advantageous to do so either on @deany or
permanent basis.

Educational Standards

Advisory persons associated with AAM must, at aiminm, possess a Bachelor’'s Degree, in an applicable
of study, and / or five years of relevant industrperience.



Education and Business Background

J. Jeffrey Auxier
Birth Year: 1959

Education:
University of Oregon
Eugene, Oregon
1978-1981

Professional Designations:
Series 7, 63 and 65 licenses

Business Background:

Auxier Asset Management LLC
5285 Meadows RD, Suite 333
Lake Oswego, OR 97035

Salomon Smith Barney, Inc.
121 SW Morrison Street, Suite 1600
Portland, OR 97204

Disciplinary Information:

B.S., Finance

President 7/1968spnt

Senior Vice Presidelmvestments,

Senior Portfolio Management Director 10/1982-7/1998

There is no disciplinary information to disclose Jo Jeffrey Auxier.

Other Business Activities

Auxier Family Farms, LLC is a family limited partrship in which J. Jeffrey Auxier is a member. Tamily

partnership is actively engaged in farming, whictludes hazelnuts as well as timber. J. Jeffreyi&weceives
distributions from the partnership and as manaf¢ne partnership has the ability to receive conspéon for
acting as manager. Auxier Asset Management alge paxier Family Farms, LLC a monthly fee for remé

records storage space.

Endicott, LLC is a single member limited liabilitpmpany formed to own real property and producaaihg /
rental income from the property. J. Jeffrey Awigel00% owner of this LLC.

Auxier Resources No. 1 LLC is a limited liabilitpmpany of which Auxier Asset Management LLC is the
Managing Member. The LLC is engaged in agricultUratural resource real estate investments. edtlgrthe
company is solely invested in real property in DlgyOregon. Clients of AAM or related parties yrtze
members and this could pose a conflict of interest.

J. Jeffrey Auxier serves as a member of the BoaRirectors for Colorado based eBags. Mr. Auxiareiges
no compensation for this activity. eBags is aileganline retailer of luggage and baggage. CliefitAkAM or
related parties may be eBags investors; this cooge a conflict of interest.



Other Financial Industry Activities and Affiliations

J. Jeffrey Auxier, President, is a registered regméative of Westminster Financial Securities,,lacbroker-
dealer.

Auxier Asset Management LLC has an arrangement atidmtic Fund Administration, LLC and its subsides
to provide administration, fund accounting and $fanagency services to the Auxier Focus Fund. Aialkhe
Adviser to the Auxier Focus Fund, a mutual fundrfravhich the Adviser receives a monthly managemeat f
equal to 1.25% (annualized) of the average daityassets of the mutual fund. The Adviser pay®pdirating
expenses of the Fund. The Adviser recommends @nétames purchases this mutual fund for advisdgnts.
This practice presents a conflict of interest angg the Adviser an incentive to recommend the stment
product based on the compensation received ratherdn the clients’ needs. Advisory clients aferimed of
the conflict before the mutual fund is purchasedifiem. They are not charged advisory fees orntsagseested
in the Auxier Focus Fund. Advisory clients have tption to purchase the Auxier Focus Fund direautgh
Foreside Fund Services (distributor) or througlerimediaries such as Charles Schwab & Co., Incglifygd
Bidwell, TD Waterhouse and other brokers not &fféd with the Adviser.

The Adviser provides investment advice in a wrap feogram, the Managed Account Program (MAP)
sponsored by RBC Dain Rauscher. Clients in thgnaro enter directly into an investment advisoryeagnent
with the Firm after AAM has determined has deteedithat the Firm’s advisory services are appropffiat the
client. AAM counts and treats wrap fee clientslents of the Firm.

Participation or Interest in Client Transactions and Personal Trading

The Adviser does not act as principal (buying siéegrfrom or selling securities to any client ¢her person).
The Adviser does not act as a broker or agentdifig transactions for compensation for any clienother
person). As discussed in tidher Financial Industry Activities and Affiliations section above, the Adviser may
recommend shares of the Auxier Focus Fund (in whibtlas a financial interest) to clients. The Asbr may
buy or sell for itself securities that it also rewmends to clients. The Adviser may invest its ichsh in fixed
income instruments, in order to earn income on.cash

Advisory representatives may purchase securitias e Adviser recommends to its clients for themivn
accounts. To prevent possible conflicts of interkee Adviser places the following restrictions imadvisory
representatives and associated persons:

1. All advisory representatives are required to subsdo and be bound by Auxier Asset
Management’s Code of Ethics. A copy of whichvaikable upon request.

2. Representatives must seek prior approval beforeutiom of personal securities transactions.

3. All employees are required to report personal sgeesitransactions.

4. Adviser of the Auxier Focus Fund (J. Jeffrey Au¥ier prohibited from redeeming shares of the
Auxier Focus Fund while serving as Investment Adwito the Fund.

Conditionsfor Managing Accounts

The minimum account size is $2,000,000. The Adviss the ability to waive the minimum size requoient at
the discretion of J. Jeffrey Auxier, Presidenthad Adviser.



Review of Accounts

Client accounts are reviewed regularly by the AerisThe Adviser determines the appropriate padfattions
to be taken for each Client’s account, based uperCiient’s investment objectives as well as curssonomic
and market conditions. In addition, the Advisel waview, at least quarterly, the positions heidhe Client's
account. The Adviser looks at asset allocationfopmance, and Client investment objectives. Jfrée
Auxier, President and CEO, reviews all accountdie RAdviser relies on the custodian to furnish repof
transactions and holdings to advisory clients ancathly basis. The Adviser provides reports tertis on a
guarterly basis, which will include the followingortfolio appraisal, income and expenses, realgaids and
losses, purchases and sales, performance histgrgph of account performance compared to varindexes
and a statement of management fees.

I nvestment Performance

The Adviser reports investment performance (rateetdirn) of an equity composite both gross and ofet
management fees in comparison to the S&P 500 Indexg standards used solely by the Adviser. Hisabri
performance results are based on fully discretigni@e-paying accounts under management, incluttioge
accounts no longer with the firm. The equity cosifes consist of accounts that were managed witiewa
toward capital appreciation. Any accounts inclugethe composite must be under management by tivésér
for at least one quarter. A list of composites alidcomposite data is available upon request. Aikeorical
performance results do not reflect the reinvestnrestlts or other distributions. Past performaiscaot
indicative of future results. Returns may flucauahd may be negative.

Investment and Brokerage Discretion

Generally, with respect to clients over which th@viser has discretionary management, the Adviséirhaive
authority to determine, without obtaining specilient consent, the: securities to be bought &, sbmount of
the securities to be bought or sold, broker orefteta be used and the commission rates to be zignts may
impose limitations on the Adviser’s discretion lptine in writing. These limitations could includetaining the
right to vote proxies, restrictions on investmefjeatives and specific investments or types of sges.
Procedures followed before the Adviser assumesatitisority include the following:

1) New clients are asked to complete an “AAM Invefaofile” to document objectives and risk tolerance
2) The Clientis given Form ADV Part Il, the “Brochtire
3) The Client completes an “Investment Advisory Agreeai

Brokerage Practices

All advisory clients are responsible for the seatecttof a custodian, which may include a broker-dealFor
clients who retain the right to select a brokere thdviser may recommend a broker. In selecting or
recommending a broker, the Adviser will base itsoremendation or selection upon a wide range oériait
including: the broker’'s execution capability, conssion rates, financial responsibility and resposiséss,
among other things. The Advisors may considewntiee of proprietary research and other servicesiged by

a particular broker. Clients may pay commissioighdr than those obtainable from other brokersetarn for
these products and services. Research obtainsely thill be used to service all of the Advisors @gots. The
Adviser, as a matter of policy and practice seekshtain best execution for client transactiors, $eeking to
obtain not necessarily the lowest commission bet liest overall qualitative execution in the pafticu
circumstances.



The Adviser will seek to provide fair and equitableatment for each client in the selection of stwgents and
allocation of investment opportunities among thevider's clients. The Adviser will batch client erd where
permissible to obtain best execution and may aggeeg client’'s orders with similar orders made dther

clients if, in the Adviser's judgment, such aggréga is reasonably likely to result in an overatioaomic

benefit to its clients. In instances where tratieas cannot be effected simultaneously, a clieay meceive an
average price based upon the total transactioruéeec

Generally, trades for advisory clients that aredied to a particular broker-dealer “away” from thestodian
are of a size greater than 1000 shares per acatumtp the added $20 to $25 charge which may pesed for
prime broker away-trades. Commissions may beddarerades executed “away” because the Adviseften
able to specify a lower cost per share. Commisslarges may be more flexible with larger sharentjties
when traded away from the custodian.

Securities on the NASDAQ exchange (over the coyimbery be traded directly with market makers atcuced
spread (the difference between the bid and offieep) to obtain best execution for clients.

Directed Brokerage

Upon written request, clients are permitted toditeokerage to a specific broker-dealer. It nheshoted that
the Adviser may not be able to achieve best exacuwdf client transactions in this case. Directbngkerage
may cost clients more money. For example, in &atld brokerage account, the client may pay higher
brokerage commissions because the Adviser mayaable to negotiate lower commissions or aggregaters

to reduce transaction costs.

Commission Negotiation

The Adviser negotiates commissions on behalf oéntd. The Adviser's ability to negotiate standard
commission rates at a custodian/broker-dealer sedan the total assets custodied with the bro&afed.
Commissions may also be negotiated on a per-trasis bt broker-dealers with whom the Adviser dagshave

a custodial relationship. The Adviser's ability hegotiate commissions is dependent upon the dize o
particular trade, or by the volume of trades redylexecuted through a particular broker.

Additional Compensation

The Adviser does not receive any additional comagéms from someone who is not a client except ago
above. The Adviser provides no compensation, tloetdirect, for client referrals.

Custody

The Adviser does not have custody of advisory tliends or securities. Client funds or securites held at a
custodian, which is a broker-dealer.



